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Now the world's leading pro­
ducer of computer software 
for data analysis-SPSS® Inc. 
-and the world's leading 
producer of graphics software 
-ISSCO®-have developed 
the most useful graphics 
package you can find-at any 
price. It's SPSS Graphics: the 
state of the art in versatility, 
range of options, simplicity, 
and "artistry". 

Management graphics in 
one easy step. 
Backed by the power and 
simplicity of the SPSS Data 
Analysis System, SPSS 
Graphics allows you to oper­
ate directly from large 
amounts of data to produce 
elegant graphs and charts. 
There's no need to involve data 
processing people. You do it 
yourself: data in/graphics out! . 

·' C 
MADE SIMPLE 

Take control over form 
and content. 
You choose the colors and/or 
shaded patterns as you wish. 
Use or modify a wide range of 
automatic "artistic" decisions 
too: label placement, margins, 
legends and scaling, for 
example. 

Exclusive interactive 
preview capability. 
Produce hundreds of graphs­
preview them on a graphics 
terminal-decide which to use 
-and have graphs drawn on a 
hard copy device-all in one 
step! You may combine inde­
pendent graphs (pie charts, 

bar charts and/or line graphs) 
on a single page, in any order. 

Other SPSS Graphics fea­
tures: simple or fancy displays; 
pie charts with "exploded" 
segments; bar charts with 
bars that extend above and 
below a given point; line 
graphs with color and/or pat­
tern shading between the 
lines; automatically generated 
summary statistics; directly 
generated graphs of statistical 
functions; and complete use 
of SPSS data management 
facilities. 

And, as you'd expect, 
SPSS Graphics was developed 

SF'SS 

with the user in mind. It's a re­
search and management tool 
that's easy to use, easy to 
learn, highly sophisticated, 
flexible, portable, and eco­
nomical. With SPSS Graphics, 
you can have complete data 
summary and display facilities 
for less than you'd pay for a 
report writer alone! 

To appreciate the sim­
plicity and elegance of SPSS 
Graphics, call or write: 
Marketing Department 
SPSS, Inc. 
Suite 3300, Dept. D782 
444 N. Michigan Avenue 
Chicago, IL 60611 
312/329-2400 

See for yourself why SPSS 
Graphics is another reason to 
choose SPSS-the largest seIl­
ing data analysis system in the 
world! 

Currently operational or soon to be operational on: IBM 360,370,4300, OS, CMS/DEC Systems 10, 20, VAX/Prime 400-7S0/Univac 1100/0ther SPSS 
conversions will be available. Contact SPSS, Inc. for more information. 

© 1981 SPSS. Inc. 
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DOS TO MVS 
IN THREE DAYS 

RUMORS AND 
RAW RANDOM DATA 
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LOOK AHEAD 
We hear that at least two producers of Hewlett­
Packard compatible peripherals are running into 
problems making their gear truly compatible. Some 
HP salesmen are starting to warn of possible 
damage to HP equipment and have threatened some 
withdrawal of HP support and service. 

Molecular Computers, San Jose, Calif., wnich has 
been delivering CP/M-based multi-user micros since 
November 1981., is looking closely at the Unix mar­
ket and at the possibility of establishing its own 
local network product modeled after Ethernet. 

Watch for Fujitsu to bring over a new bank card 
machine that, in addition to doing automatic with­
drawals, will optically count deposited money and 
automatically record that deposit. Current bank 
Qard machines are dummies on the deposit side, 
merely functioning as a night deposit box that 
stores the cash until it can be manually counted. 

So you want to convert from DOS to MVS? A French 
company called Cortrans says it will do that 
monstrous task for $400,000, tying up your system 
for only one weekend. That cost is based on a 
system running about 2,000 programs, and it covers 
the expense of two Cortrans people working for six 
months on preparations and a special conversions 
program called Cortex. The company claims it has 
completed 30 painless conversions, all in France. 
It recently opened its first U.S. office in Los 
Angeles and is currently looking for distributors. 

Much talk at last month's NCC was devoted to who 
would buyout Datapoint. Possible suitors men­
tioned ranged from STC to Tandy. All agreed on 
one point -- Datapoint will have been purchased by 
this time next year .... Sources hint at a possible 
tie-up between Paradyne and the Israeli hardware 
developer, Elbit, on a new 370-type distributed 
processor. Currently Elbit provides the stripped­
down cpu for Nixdorf's 4300-class systems .... Word 
has it that DEC is having trouble these days hold­
ing onto top members of its VAX team. It appears 
that some of them are drifting off to fancier 
technological fields, particularly attracted by 
the work in the AI areas and such companies as 
Three Rivers and its Perq product and Symbolics 
and its LISP machine .... IBM Australia, which has 
been getting its 5225 printer from Argentina, has 
reportedly hit delivery problems due to the re­
cently imposed trade ban with the war-torn Latin­
American country. First deliveries, which were 
slated for March, are now expected in August. 

















Prime. 
One line of compatible 

systems. A whole spectrum 
of powerful solutions. 

Just a few years ago, advanced technology 
and system compatibility were mutually 
exclusive. But when Prime began making 
computers, technology and compatibility 
became one. 

Big. Better. Best. The Prime 50 Series 
includes the Prime 250-11,550-11,750, and the 
new Prime 850. The Series is so flexible, it can 
handle virtually any application you have. 
And so powerful, it can meet your most 
demanding needs. 

If you're in a start-up mode, the perfect way 
to begin building your system is with the 
Prime 250-11. If you need more power, you'll 
find the solution in the Prime 550-11 or the 
Prime 750. And if you're looking for maxi­
mum performance, the Priine 850 is the most 
powerful mini available today. 

You should know too that any 50 Series sys­
tem can be networked with any other. They 
can also communicate directly with main­
frames. And all Prime systems support a 
broad band of industry-standard languages. 

The economy of compatibility. The 
Prime 50 Series is designed around a single 
operating system, which makes all systems 
compatible with each other. So you can easily 
and economically move up to a larger sys­
tem, or expand to any number of small, 
remote systems. And you'll have nothing new 
to learn because the same software goes with 
you. 

A spectrum of solutions. The 50 Series 
was designed to provide a broad spectrum of 
solutions for just about any application you 
might have, including manufacturing, finan­
cial, education, utilities, engineering, energy, 
automated office, you name it. 

Consider Prime first. Today, more than 
ever befbre, you need the compatibility and 
the spectrum of solutions that only Prime can 
offer. For more information, write to us at 
Prime Park, MS 15-60, Natick, Mass., 01760. 

PRIME 
Computer 
Offices worldwide. 
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GRAPEFRUIT SLICED 
In "Maintaining A Grapefruit" (April) Dan 
McCracken is absolutely right in noting that 
the personal computer industry may be lim­
ited in its ability to expand by endemic 
problems relating to training and mainte­
mince. However, my own experiences run 
counter to Mr. McCracken's: I bought my 
Peach (not to be confused with an Apple) 
last summer, had one initial problem (ex­
tremely frustrating at the time) relating to 
the fact that some of the ICS weren't fully 
seated in the motherboard, and have been 
successfully computing, adding both hard­
ware and software, and in general loving 
my Peach ever since. I believe that part of 
the difference in our experience may stem 
not just from the knowledge of people at the 
computer store, but their understanding of 
the process of retailing and building a satis­
fied customer base. 

J believe that our industry is facing 
problems of a type that it has never faced 
before in attempting to sell personal com­
puters at all levels in society. As a physician 
friend of mine said, "How was I supposed 
to know that you start reading the manual at 
Chapter 8 in order to get the thing to 
work?" 

We obviously have a long way to go 
before computers become as usable as other 
household appliances. 

JERROLD M. GROCHOW 
Vice President 

Advanced Management Systems, ·Inc. 
Arlington, Virginia 

Cheers to Dan McCracken for his splendid 
piece cutting up the grapefruit. Change a 

I few relatively minor facts and it was exactly 
my own experience with what was clearly a 
different fruit, right down to my wonder 
that if! couldn't make it go (28 years expe­
rience), what about the first-time user? 

One would think that the example of 
Detroit's dramatic reversal of fortune 
would make other manufacturers think 
more about what users really need, but I 
suppose if they had the sensitivity to do 
that, they wouldn't need to. 

CHARLES T. MEADOW 
Professor of Information Science 

Drexel University 
Philadelphia, Pennsylvania 

LETTERS 

After reading Daniel McCracken's article, I 
feel compelled to sit down at my personal 
computer and word-process a letter to' you 
regarding his unfortunate experience. 

It is too bad he did not feel that he 
could share the name of the brand of per­
sonal computer he bought with us. It is in­
teresting that he put enough information 
into the article to positively identify the 
brand as Apple (by referencing four-year 
company growth from 0 to $335 million). 

My experiences have been differ­
ent. When I bought my personal computer I 
asked my friends who had some experience 
in the personal computer marketplace for 
references. I made my own analysis of the 
marketplace and decided that I wanted to 
have both a wide variety of available soft­
ware and the ability to get my machine 
fixed when it breaks. I have been rewarded 
with few hardware problems within the ma­
chine (one which was fixed by the dealer 
without charge, even though the machine 
was out of warranty, one involving a used 
peripheral, and a design flaw in a critical 
cable that causes spontaneous reboots if the 
cable is not cleaned with tuner cleaner once 
a week) over the two years of my owner­
ship. I have also been rewarded with a wide 
variety of available software. 

My proposal for dp people who 
wish to venture into the realm of personal 
computers is this: buy for useability and 
service. Plan ahead. Remember all the good 
things you are taught in DATAMATION: 
watch your legal rights, watch for an up­
wardly compatible family of equipment, 
check references, watch for obsolescence, 
and watch for maintenance. Consider the 
totality of your.computer needs, both now 
and future, in a methodical, step by step, 
reasoned approach, and may the difficulties 
you encounter be minor and the rewards 
major. 

WILLIAM R. PATTERSON 
Somerdale, New Jersey 

UNFRIENDLY NATIVES? 
In humble response to Robert A. Sinclair's 
question (Letters to the Editor, March), 
"What computer software is a 'friendly na­
tive'?" I submit that, historically, natives 
are usually never friendly. They have to be 
conquered, converted, suppressed, sub-

dued, etc. Some natives are strong and have 
to be appeased by gifts of apparent great 
worth (but to the giver these are often mere 
trinkets). A few natives are truly powerful 
and cannot be conveniently manipulated. 
These we choose as allies (if you can't lick 
'em, join 'em). A very few invaders are so 
superior that they can eliminate the natives 
and install a completely new society in the 
natives' former environment. 

PIERRE J. DU BOIS 
Network Systems Division 

Lawrence Livermore Laboratory 
Livermore, California 

THE PHOENIX FLIES 
Given DATAMATION'S penchant for fair and 
accurate reporting, I was a bit surprised to 
find that National Advanced Systems was 
"attempting to rise like the phoenix out of 
the ashes of Itel" (Software and Services, 
April). That hasn't been an issue for over 
two years. Apparently none of the ashes 
rubbed off because: 
• Weare now the largest PCM in the world 

with 750 systems, over 5000 megabytes 
of IBM memory, over 20,000 peripherals, 
and numerous program products installed 
in 2,000 customer sites in 29 countries. 
When you have nearly 200 more systems 
than your nearest competitor, that is 
"succeeding," not "attempting." 

• NAS offers 15 mainframes, spanning the 
performance range from IBM'S 4341-1 to 
greater than 1.3 times the 3081K. When 
you offer more mainframes than IBM it­
self, again you're beyond the realm of 
, 'attempting. ' , 

• NAS has, with its As/9000 family, more 
· H-class processors installed than any 

vendor other than IBM. 
Incidentally, the writer's charac­

terization of Extend/sP3 as a "transparent 
simulation" might also miss the point. 
The offering of a capability not otherwise 
available deserves perhaps a less pejora­
tive description. Thank you for setting 
the record straight. 

DAVID P. GOLDSMITH 
Director, Sales Support 

Advertising and Public Relations 
National Advanced Systems 
Mountain View, California 
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